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Synopsis

The proven system for rapid B2B sales growth from the coauthor of Predictable Revenue, the
breakout bestseller hailed as a & cesales bibleé « (Inc.com)If your organizationd ™s success is
driven by B2B sales, you need to be an expert prospector to successfully target, qualify, and close
business opportunities. This game-changing guide provides the immediately implementable
strategies you need to build a solid, sustainable pipeline a « whether youa ™re a sales or marketing
executive, team leader, or sales representative.Based on the acclaimed business model that made
Predictable Revenue a runaway bestseller, this powerful approach to B2B prospecting will help you
to:4 ¢A Identify the prospects with the greatest potentiala ¢A Clearly articulate your companya ™s
competitive positiona ¢A Implement account-based sales development using ideal account
profilesa ¢A Refine your lead targeting strategy with an ideal prospect profilea ¢A Start a
conversation with people you dona ™t knowa ¢A Land meetings through targeted

campaignsa ¢A Craft personalized e-mail and phone messaging to address each potential

buyera ™s awareness, needs, and challenges.a ¢A Define, manage, and optimize sales
development performance metricsa ¢A Generate predictable revenueYoua ™Il learn how to target
and track ideal prospects, optimize contact acquisition, continually improve performance, and
achieve your revenue goalsa «quickly, efficiently, and predictably. The book includes easy-to-use
charts and e-mail templates, and features full online access to sample materials, worksheets, and
blueprints to add to your prospecting tool kit. Following this proven step-by-step framework, you can
turn any B2B organization into a high-performance business development engine, diversify
marketing lead generation channels, justify marketing ROI, sell into disruptive marketséa «and

generate more revenue than ever. Thatéd ™s the power of Predictable Prospecting.
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Customer Reviews

This book has an interesting story behind it.As VP of Sales Strategy, Jerry Donovan (one of the
books co-authors) engages Marylou Tyler, a sales process improvement expert (and the other
co-author) on a project to optimize his company’s top-of-funnel sales pipeline.It's no easy
task.During the engagement, Jeremy is blown away by Marylou’s methodology. Out of all the books
he’s read, out of all the consultants he’s hired, he’s seen nothing like what Marylou is able to
accomplish in such a short time.Jeremey is so blown away in fact, he pitches Marylou on a book
collaboration. He passionately believe the sales world needs a book like this.And, almost two years
later, Predictable Prospecting is born.Lumping Predictable Prospecting into all the other B2B sales
prospecting books coming out this year would be a mistake.Because this book, written by two
seasoned sales veterans, goes beyond inspiration, theory and good tips.It's about
IMPLEMENTATION. Action. How to strategically optimize your B2B, top-of-funnel, sales pipeline.In
my case, I'm co-owner in two B2B companies. One in the highly competitve retail auto industry
where every marketing and sales dollar is tracked and measured. The other, helping local small
businesses increase their sales.In both, | have meticulously tracked and optimized our pipeline.

Download to continue reading...

Predictable Prospecting: How to Radically Increase Your B2B Sales Pipeline Sales: A Beginners
Guide to Master Simple Sales Techniques and Increase Sales (sales, best tips, sales tools, sales
strategy, close the deal, business ... sales techniques, sales tools Book 1) Secrets of a Master
Closer: A Simpler, Easier, and Faster Way to Sell Anything to Anyone, Anytime, Anywhere: (Sales,
Sales Training, Sales Book, Sales Techniques, Sales Tips, Sales Management) Fanatical
Prospecting: The Ultimate Guide for Starting Sales Conversations and Filling the Pipeline by
Leveraging Social Selling, Telephone, E-Mail, and Cold Calling Fanatical Prospecting: The Ultimate
Guide to Opening Sales Conversations and Filling the Pipeline by Leveraging Social Selling,
Telephone, Email, Text, and Cold Calling The B2B Executive Playbook: The Ultimate Weapon for
Achieving Sustainable, Predictable and Profitable Growth The Sales Development Playbook: Build
Repeatable Pipeline and Accelerate Growth with Inside Sales 7 STEPS to SALES SCRIPTS for
B2B APPOINTMENT SETTING. Creating Cold Calling Phone Scripts for Business to Business

Selling, Lead Generation and Sales Closing. A Primer for Appointment Setters. Psychology of Sales


http://overanswer.com/en-us/read-book/lwGZ3/predictable-prospecting-how-to-radically-increase-your-b2b-sales-pipeline.pdf?r=cBaV2xuS269hhitRfQBUShPK7ZmMd%2F%2FiaMzrT2J%2BNd4%3D

: From Average to Rainmaker: Using the Power of Psychology to Increase Sales Predictable
Revenue: Turn Your Business Into A Sales Machine with the $100 Million Best Practices of
Salesforce.com [(Predictable Revenue: Turn Your Business Into a Sales Machine with the $100
Million Best Practices of Salesforce.com )] [Author: Aaron Ross] [Jul-2011] DIY Projects: Save Time
& Money Maintaining Your Home With Simple DIY Household Hacks, Home Remedies: Increase
Productivity & Save Time with Frugal Living ... And Organizing, Increase Productivity) Follow Up
and Following Through in Car Sales - Salesperson and Sales Management Advice Book: Technique
Guide on How to Overcome Objections and Close Deals Over the Phone (Outbound Sales Call)
The Psychology of Selling: Increase Your Sales Faster and Easier Than You Ever Thought Possible
(Your Coach in a Box) How To Leverage Your Real Estate Business With Facebook: Proven
Strategies to Increase Sales, Grow Your Business And Generate More Leads Than You Can
Handle High-Profit Prospecting: Powerful Strategies to Find the Best Leads and Drive Breakthrough
Sales Results Sales Prospecting For Dummies New Sales. Simplified.: The Essential Handbook for
Prospecting and New Business Development | Hate Sales Prospecting The Sales Mastery
Academy: The Selling Difference - From Prospecting to Closing (Made for Success Collection)

(Made for Success Collections)

Dmca


http://overanswer.com/en-us/dmca

